present, such as tougher cleaning, longer
treatment and, at least initially, an affect
on speech and the tongue. Lingual braces
are more difficult for orthodontists to
apply, as they are placed in a confined
area of the mouth and thus make it diffi-
cult for doctors to see what they’re doing.

Lingualcare officials maintain their
approach reduces many of the problems
associated with older versions of lingual
braces.

“We’ve made brackets that mold to the
patients’ teeth. They’re easier to talk with
and won’t tear up the tongue when eat-
ing,” says Chief Executive Lea Nesbit.
She adds that most patients will finish a
Lingualcare-based treatment in 12 to 18
months, though that could vary from less
than a year to as long as two years. Nes-
bit estimates conventional braces typical-
ly take 24 months, with some doctors fin-
ishing faster.

of brackets, wires and trays. The system
will also be distributed to orthodontists
by another firm called Ormco.

Nesbit says Lingualcare has raised
about $1 million from an unnamed Ger-
man institutional investor and friends and
family. Nesbit says the company will
seek to be profitable rather than raise ven-
ture capital, though it is looking to do ad-
ditional fund-raising in Europe.

Lingualcare buys wires from Richard-
son-based Orametrix, an orthodontics-
technology firm that three of Lingual-
care’s co-founders were part of in the late
'90s. The system that Lingualcare sells
was developed in Germany, and the com-
pany has exclusive North and South
American rights to it.

Staff Writer Stephanie Patrick con-
tributed to this report.

Contact DB writer Jeff Boynds at
jbounds@bizjournals.com or (214) 708-7122,



